STRATEGY PROFILE

CLIENT SUITABILITY

o Individuals with any amount
of assets and income

« Parents or grandparents who
want to give their
beneficiaries more than
money

o Clients with an interest in
addressing the spiritual
foundations of wealth
planning

Family Legacy Video

OBJECTIVE: To articulate vision and values to guide the next generation in making
wise decisions about the use of inherited wealth.

Thomas and Virginia Smith watched as their children and grandchildren enjoyed comfortable lives with little awareness of
how the family accumulated the wealth used to fund the privileged lifestyles. The elder Smiths worried that their
grandchildren may have too much freedom to adapt the values of their friends who emphasized the pursuit of pleasures
rather than the development of skills that could help the family preserve and build wealth.

The Smith’s wealth adviser recommended that Thomas and Virginia watch The Ultimate Gift, starring James Garner.
Forbes magazine compared this movie to “It’s a Wonderful Life” because of how it emphasizes family values. The movie
starts with the family patriarch (James Garner) addressing his children and grandchildren around a large conference table
in a lawyer’s office. Garner has died but he has arranged to “speak from the grave” by expressing his thoughts on a video
recorded before his death. Those thoughts are articulated bluntly as he chastises unmotivated heirs and reluctantly
bestows assets given to each heir as part of his estate plan. For Jason, the
grandchild with perhaps the least understanding of how money should be
used, the patriarch has the ultimate gift, which is made vivid throughout
the rest of the movie.

Garner’s video provides a good model for patriarchs and
matriarchs who want inheritors to appreciate the “sweat,
blood, and tears” behind each trust fund distribution.
On the video, fathers and mothers can share

stories about taking steps of faith when

making investments, hiring staff

members, and holding to a vision.

They can also help future generations

learn how to make decisions when dealing

with disloyal managers, tight cash flow, or

excessive workloads. Each story can be tied to

core value that helps the family remain strong,
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+ Tndividuals with any
amonnt of assets and
income

Parents o1 grandpacents
who want to give thei
beneficiaries more than

money

* Chents with an mteest in
addiessing the spisitisal
foundations of wealth
planning

* Indnvaduals who want to
establish their chasitable
Biving intentions

Family Wealth
Statement (“FWS”)

ORIECTIVE To develop a clear statement of vision and values from questionnaires completed

by the matriarch and patriarch.

Thomas and Vigginia Smith cead smdies showang that 95% of generation thiee members will lose inheoted
wealth. The Semiths ase deeply concerned about the clildren and grandchildien not undesstanding and respecting
the values that contibvisted 1o the ereation of their wealth. Thomas and Viginis expressed conceun to their
attarney, once they teviewed their Iving st and etler legal docnments. They are concermed that the docaments
will fail to guide the trustees and beneficiaies in naing inherited wealth in the fane

The Smiths' financial sdviser cesponded to the concerns by recommending a family retreat focused on astienlating,
the family’s values, Befoce the tetaeat, both Mu. and Mes. Smath completed questionnaices with a total of 60
quiestions in s catrgodes. Answers fiom the questionmaises were interwoven into stoties abour major Lfe events,

lessons tanght by parents and grandparents, ad
summagies of family waditions. The petreat
leader sought to discover and clafy the
wisdom and wamings that weee passed

A Family Legacy Video can communicate messages more effectively
than an ethical will or family wealth statement. To create the video, a
wealth counselor helps family members share examples of how
decisions were guided by statements of vision and core values. Even
if the family never had formal vision or value statements, the stories
shared on the video make it clear how married couples, business
partners, or other teams were guided by ideals that should continue
into the next generation. The video can include dramatic stories,
words of wisdom, and other types of teachings that might be lost if
not recorded on a video before the death of a family leader.
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Ethical Will

Individnals with auy

amonat of asseis and OBJECTIVE: To claify a family's mission and vision by creating a document which complements
frme the family's legal will and/or trust. By upholding time-tested values, the family's
gthened ionships and dship of their wealth is documented.

Parents o grandparents
who want to give theix
beneficiasies moge than

momney

Individnals with an mterest
in auddessing the spiritnal
fomsdations of wealth
planning The Smuths’ attomey responded to the concens by recommending

an ethacal will The ethical will simumarizes stoies, Bfe lessons, and family
tuaditions, many of which have been passed down from previous generations.

The Smiths learned that ethucal wills have existed for at least 4,000 years
The Hebiew Scripmues fist describe ethical wills in Gepesis Chapter 49,
whete Jscob’s comumuication to his sons incindes elements of the
Abaahamic covenant and sarlier Adamsc and Noahsc
covenants., Covenantal concepts from Scapme still help
patriaschs and mataachs foster godly comminments
aceoas the genetions. Six elements fiom ancient ethical
wills consistently appeas i all types of mote tecent
covenanty, including the fumily compacts and cleh
constinstions. In the 211 cenmey, ethical wills coutinue
1o define the six main elements of pactnership
agreements, triists, and other legal documents.

These legal instruments ate often designed by

wealth commselors and deafted by brwyers, afier
attending a cetveat focused on claification of

the elements of the covenant

Thomas and Visginia Smith read studies showing that 95% of genesation thuee membess will lose inhesited
wealth. The Smiths wete also deeply concemed about the childten and grandchildien not inderstanding and
sespecting the values that contabuted to the creation of thear wealth, After teviewnyg their bvang tonst and
wther legal documents, both Thomas and Viginia expressed concerns to theis amomney abont how the legal
documents failed 1o guide te wustees and beneficaties in wing inhesited wealth in the fiwne.
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